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RICHARD V. HARNETT. HENRY W. DONALD.

NEW YORK, e

To RICHARD V HARNETT & CO. pr.

AUCTIONEERS AND REeEAL EsTaTE BROKERS,

Nos 71 & 79 LIBERTY STEERS

Members of the Real Estate Exchange and Auction Room (Limited), Williamsburgh City Fire Ins. Co's Bldg.
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TELEPHONE CORTLANDT 1204.
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DAVID"W. COCHRAN, D. V. S,
Veterinary Zufivmary,
HORSE » SHOEING = ESTRBLISHMENT,

No. 19 VESTRY STREET,
2
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TELEPHONE CALL #10/ CORTLANDI. S/GEL W. SEEMAN.

333 GREENWICH ST.
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We “will purchase your Fiove

» Cost of Fheck:

if you ave willing to sell for less,

*19

Lond o Postal amd we will call.
Resp. Yours
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i RALEN AT ANOHION,

AUCTION.—AUCTION TO-DAY.
THIS DAY (THURSDAY),
commencing at 11 o'clock A. M. and continuing un-
til 4 o'clock P. M,, j
AT NO, 165 WEST 384TH ST.
Extralarge and attractive sale of magnificent House-
hold Furniture, two elegant Upright Pianos, 25 fine
01l Paintings, Clocks, Bronzes, Portieres, Curtains,
two Parlor Suits, covered in rich hrncmel fom- Suits,
1r|¥; and dpmn%k Couches, lma% hairs, Rockers;
ns eds, Chamiber Suits, Muttresees,
edding. Buffet and Sideboard, Sllverwnre,
Cutlery, J‘ahle Ware, E tension Table, Dining Set,

ookeages, D , Musie Box, 15 nearly new Carpets,
ﬂuﬁls. Hall lﬁnnd Wardrobe, Refrigerator, togethe

oods packed and shipped.
It will he money in your pooket to attend this sale,

er l'ots all of W k-h are contained lll;'
ST 34 s’r‘,
roa and Tth
Long Island nnd Fortyhsecggg street ferry cars pass

AT

»




/V°5 666,668,670,672 HUDSO/V S7=%
AND 339, 341, 343, 345, 347, 349 W. I3"”ST'
BRANCH /'IOUSE /66,168, EAST /29T ST.
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Buyer of all kmds of Merchandise.

e

DEgAR Sir: | &

In answer to your ad. I wish to State that I would like to
buy your stock and fixtures at once for cash, and if you are not
looking: fpr a private customer it will pay you to call on me, or
write parnculars I am enabled to pay you the highest possible

cash prices, as I purchase all my stocks for out of town Houses.
and do a strictly confidential business with owners direct,
Therefore, if you are willing to sell at a little below cost, I
should be pleased to hear from you at once.

Respectfully,

{4 1\1[ N, S
filces 440 E: Houston £, neayp (A== Avenue D,,




FRANK J. BUTZEL,
,‘, 328 CHURCH STREET,
NEW YORK.




FRANK J. BUTZEL,

Manufacturer, Jobber and Commission Merchant,
328 CHURCH STREET,

(4 doors South of Canal.)
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Manufacturingfurriers,

26West Houston S, &
wear mercenstNew York.




B. FOLTZ. S. ESCHELBACH.

J. BRICKNER. J. S. LEDERMAN %

\OFFIGE OF

FOLTZ & CO.,

Manufacturing Furriers,
26 West Houston Street,
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RETURN TO

THE GEO, BRUNSSEN Co,
261 GREENE STREET,
NEW YORK.




The Gee. Brunssen Cempany,

MAKERS OF FINE CAPS,

261 Greene Street.,
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STEARNS & SPINGARN
610-612-614 BROADWAY,
; NEW YORK.

Mre A Newman,

#27 Ligpenard Ste,

New York, -
No Yc
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6 CHAPPEL ST, E.C.

Hon* Mayor Strong,
New Yorky NeYe
Dear Sir:- q
Mre Ae Newman, the bearer of thi; letter, we have
known for a great many years and have had mox;o or less dealings
with him and in this time, we have always found him to be henmest
and straight forward in gll transactions®

Yours respectfully,




HERRMAN &CO.,
NO. 259 CANAL STREET,

NEAR BROADWAY

NEW Y ORK.
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G|GARS WINES, LIQUORS, &c., AT AUCTIUN %

WOODROW & LEW!S
WILL SELL AT AUCTI@N.
On MONDAY, MAY 27th, 189 VEN o'cloek,
At 8ales-room, No. 94 Pearl St., ar Hanover y N. Y.
FOR ACCOUNT OF WHOMAT MAY CONCERN,
125,000 'KEV WEST HAVAN

HAVANA CIGARS, and 21,000
in Perfect Order.

BY ORDER OF ANNIE CARRAHER, AD VIINISPR' L]

STOCK OF FINE WINES, WHISK [ tc., consisting
of Champagne, Brandy, all the Favorite Brands f Fine*Wl{iskey, i ttfes and barrels ;
Scotch Whiskey Tom Gin, Rum, Bitters, Cqfids zc. fAls Pases Choice Cali-
fornia Zinfandel, Riesling Claret, Burgundy and Smtemu 300 Cdses Imported Rhlne
Wines, Clarets, Brandy, Champagnes, &c. Will be sold in Particulars in Catalogues.

TerMs—NET CASH. WOODROW &I{LEWIS, Auctioneers,
Telephone Call: 747 Broad. 4 PEARL STREET, N.Y,
155" Please Noté that Sale Commences at Ll; ven O’Clock.
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| ANDREW DAVEY,
WHOLESALE ©® GROCER

—AND—

COMMISSION
354 GREENWJICH STREET,

%W///Q/W 77 ﬁ/{y@

Telephone Call, 962 Franklin,

‘6/ % ZL//nM e Lot
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BOEHM, LEVINE & (O,

Manufacturers of

! Badies Neckwear, Hovelties and Rufflings,
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REV. A. LICHTENSTEIN,
MISSIONARY TO THE JEWS,
Mariner's Temple,

No. 1 Henry Street.
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Investigation made by Charles H. Nichols, as
to the business methods of various parties in the City of
New York, who advertise that they buy stocks of merchan-
dise. This investagation was started at first by Albert
H. Gleason, of the firm of Hastings & Gleason, who are at-
torneys for a large portion of the wholesale shoe trade of
the City of New York, which trade has lest between one
hundred and one hundred and fifty thousand dollars in the
last two years by debtors selling their stoecks in bulk, to
persons claiming to be auetioneers.

On the 2nd of April, I went to Philadelphia,
and from that City wrote to eaeh of the following firms or

persons: -

I. & &. Domroe, 207 East 4lst Street.
Troutman, 538 Broadway.

Grant, 225 Fast 42nd Street.
Horkimer, 339 East 119th Street.
Jacobs, 89 Bedford Street.

Sehields, 403 Fast 82nd Street

Young, 582--2nd Averue.

M. Gluck, 353--355 Canalh Street.

He. H. Harrisoﬁ, 2;0 Eas t*’86th Street.

Lewis, © Walker Street.

Doblin, 323 Fast 42nd Street.

These names and aldresses were taken from ad-

vertisements printed under the heading, "For sale and bus-

iness opportunities" in the Sunday World, published on




Sunday, March 3lst. The following letter is a representa-
tion of all sent:-

"Philadelphia, April 24, 1895.
My dear Sir:-

I would like to have sume further information
from you regarding your advertisement in the New York
World of last Sunday. I have a stock of merchandise in a
warehouse in this City, which I desire to dispose of as
quickly and quietly as possible. pefore saying anything
further, however, I would like to know something more de-

: finite from you as to the percentage on the dellar you are
willing to pay, taking the invoice prices of the goods as

an estimate of their value. Also whether you would ecare

to come as far as Philadelphia to Buy. This deal must

be consurmated quickly. So I will hope to hear from you
at once.
Yours truly,

Perry Roberts.

The name of Perry Roberts was selected because
there was no sueh person living in Philadelphia, or no
such name appeared in the last directory published there.
Arrangements were made with a firm of attorneys in that
City to call and collect any mail whiech might come address-

ed to Perry Roberts. Answers were received from

Doblin & Rosenthal.
Michael Lewis.

H. H., }Iarriéono

M. Glueck & Co.




S. Troutman.
Theodore Jacobs.
E. Schields.

John Young.

Attached are copies of the letters received
from each one,
Bos ton Chicago New York
INTERNATIONAL TRADING COMPANY
D. Rosenthal, Eastern Representative,
Exporters and Importers of
DRY GOODS, CLOTHING, BOOTS AND SHOES,
; GENT'S FWR NISHING, FANCY GOODS,
FURNITURE, CARPETS, &C.
MAIN OFFICE 225 Fast 42nd STREET,
NEWYORK, April 3rd, 1895

Perry Roberts, Esq.,
Dear Sir:-

Yours reeived, in reply would says that we pay

from 40 to 60 cents on the dollar CASH fo mdse, if same

is in fair condition.

If these terms suit, answer or telegraph at once in-
forming us how much stoeck you have and what. Kind of goods

are for sale,

Resp. yours,
Doblin & Rosenthal.

== 000 ==

A. G. Goodman., John Grossberge.

M. CLUCK and CO.
AUCTIONEERS & COMMISSION MERCHANTS.
310--312 Churech Street.




Teor .
JOHN GROSSHMElN; Auctioneer.

P. Roberts, Esq:~-
Slr;q

Your favor of the 2nd inst/ received, in reply
will say I pay fieom 50Z to 75¢'on the dollar, it all de-
pends on the class of goods.

Please state what c¢lass yours are and how much need-
ed, time and place of meeting. If you think we can agree
you ecan despateh or answer by mail to following address,
will pay eharges, and come at once with the cash.

Yours &c.
M. Gluek,

355 Grand St. City.
w=000~-~

Se TRAUTMANN,
BARGAINS OF GHENERAL MERCHANDISE
Furs, Satins and Cloaks a Specialty,
538 B RO ADVWAY,.
NEW YOK , April 14th, 1895.
Perry Roberts,

General Post Office, Phila. Pa.

Dear Sir:-

Yours of even date to hand, and in reply would
like to ask you to give full particulars corcerning the
goods which you have. then we can send some one over te ex-
amine it, and we will offer a fair priee for it, if it 1is
satisfactory.

By letting us know by the return mail you will confer
a favor upon,
Yours respeetfully,
S. Trautman. Dietated.
-=000-~

JOHN YOUNG,
CASH BUYER,
OFFICE, 589 Second Avenue.
NEW YORK, April 4, 1895.
Dear Sir:-
Your letter to hand, in reply will say my business
transactions are always strictly cash amnd strictly

@8nfidential and promptly attended to. Please state what
nature your mdse. is of; we generally pay the highest
prices no matter what the goods are. Awaiting an early re-




ply, either by mail or telegraph, I remain,
Yours &ec.
John Young.
P. 8. Please give us an idea what you expect for the
g00ds «
-=000-~

MEW YORK, April 4, 1895.
Mr. Perry Roberts,
Dear Sir:-

Your favor at hand, and would say that I am
prepared at any time to buy merchandise to any amount, con-
sequently inform me by return mail or by wire how muech the
stoek will inventory and what it consists of. I pay all
the way from 40 to 75% of aectual cost according how staple
the merchandise is, it being very hard to tell how m uch I
will pay as you did not mention the kind of merchandise

.you have. You can rest assure I am anxious to buy and
will pay you all it is worth, you can either make appoint-
ment by mail or wire and state the kind of merchandise and
when and where I can look at it.

Hoping to hear from you y®m at once,
Respeetfully yours,
A., Schields,
404 East 82nd St.
New York City .
P. S. Business communications strictly confidential.
-=000=~

OFFICE OF
MICHAEL LEWIS.
9 Walker St.
Highest cash value paid
for stores & Stocks of mdse.
NEW YORK, April 3, 1895.
Perry Roberts,
Gen. P, O, Phila, Pa.
Dear Sir:-
In answer of your favor of the 3rd inst/ will
state that we buy in bulk or so much on the dollar. 3
can't quote you figures unless I see goods. Kindly write
me, what you have on hand, about what you expect and I will
come up at once, wire me if you are in a hurry.
Yours truly,
9 Walker St. M. Lewis.
==000==




OFFICE OF
HARRISON
Grne rcal
MERCHAND ISE BROKER
210 E. 86th St.
Stores of any §ind  brought at once for
spot cash. Adwances made on &ll kinds of merchandise.
NEW YORK, April 3rd, 1895.
Mr. Perry Roberts,
Dear Sir:-

Yours to hand and in reply would state
that the price all depends on the sort of merchandise you
have on hand., I pay spot cash fram 25 to 50 £ on the dollar
according to the condition and megket walue of the goods
please let me know about how mueh goods you have and about
what theyc onsist of, I will come on at once is satisfac-
tory. I pay spot cash .

Yours &c.
He H. Harrisone.
-=000-~

On the 18th of April, I again went to Philadel-
phia and wrote to all the parties in the last ment ioned
list, omitting only to write to S. Truatman, the following
is almost identiecal with the ones which were sent. These
letters were written on Bingham House Stationery.

*Philedelphia, April 18, 1895

My dear Sir: '

Your favor of the 4th instant came duly to
hand. I shovld have written to you before, only I feared
at the time your letter was received that the deal would
have to be declared off. The goods are all right now, and
I am ready to receive and sell the goods which I spoke of.
I will be in New York on next Sd& urday and will have sam-
ples of goods with me. If you are ®till in the market as
a proposed buyer, drop me a line to the Sturtevant House
and I will at once write making arrangements to se%you.
0f course, the understanding between us, before ve go any
further is that this deal is to be considered strictly con-
fidential, whether any sale is made or not. Trusting the
transaction whieh you hope to enter intd will be mutually
satisfactory,

Very truly yours,
Perry Roberts.

I registered at the Sturtevant House at 2 P. M.

Apr il 22nd, and was assigned to room No. 214; I found await-




ing my arrival letters from the following people, to whom
I immediat ely wrote answers making appointments for the

time set opposite each of their names:-

I. Horkimer, 11 A. M.

H. 4. Harrison, 11 A. M.
Doblin & Rosenthal, 12 P. M.
Young, 1 P. M.

Theodore Jacobs, 2 P. M.

M. Gluek, 3 P. M.

No answer had been received from the letter

sent to E. Schields, notifying him of my arrival in the

City, so I wrote him a particudarly nice letter making an

appointment with him for 5 P. M. The copies of the

lett ers received are hereunto attached.

NEW YORK, April 20, 1895.

(From Harrison)
Mr. Perry Roberts,
Deay 24813 ve pleased to mest you at any time you
may designate and am sure we will do business together.
Yours respectfully,
He H. Harrisone.
~=000=~

NEW YORK, April 29, 1895.
(From Doblin & Rosenthal)
Mr. Perry Roberts,
Yours r eceived. Everything held in strict

confidence Awaiting further communication,

Sesp. Yours, :

Doblin & Rosenthal.
--000=-~




NEW YOK , April 19th, 1895.
(From Theo. Jacobs.)
Perry Roberts,
Dear Sir:-

Yours received, in reference to selling your
stoek of merchandise. I can be seen to-day at the office
of Lewis, 9 Walker Street, between 12 znd 3 o'clock to-
day, Saturday and Monday.

Respectfully yours,
Theo. Jacobs.
=-=000m=~

NEW YORK, April 19th, 1895.
(From Gluek)
Mr, Perry Roberts,
Dear Sir:-
Your favor 18th inst. at hand. You can meet
me or my partner John Grossberg at any time you please at
" %55 Grand St. N. Y. if you come to N. Y. notify me by
Teleg., and I will wait for you at the store.
I remain, Yours respectfully
M. Gluek & Co. per He. Grossberg.
If you cane Saturday or Monday come 2--3-- P. M.

--000~-~

NEW YORK, April 21st, 1895.
(From I Horkimer)
Mr. Perry Roberts,
Dear Sir:-

Yours of 18th at hand. If you will appoint
time and place, I will look at samples of goods for sale
and make offer.

Yours,
I. Horkimer,
==000 ==~

(From Young) MEW YORK, April 19, 1895.
Mr. Roberts,
Dear Sir:- ,
Yours of the 18th at hand, and contents noted,
am ready to do bus iness. Answer and I will ecall.
Resp.
Je. Y.

== @00~




1 immediately sent a letter to each. The fol-
lowing is a copy ofit, to whiech each of the partiesreplied;
the»only change being that I named diff erent hours in each
letter. It will be noticed that in the letter received
from Theodore Jacobs he asked me to call at the off ice of
M. Lewis, No. 9 Walker Street, and in the lett er from M.
@luekI was asked to call at the office of M. Gluck & Co.
No., 355 Canal Street. In the letters to these parties

I replied that it would be unwise for me to call at their

place, and requested instead that theye ome to the Hotel

and see me.

NEW YORK, April 22nd, 1895.
My dear Sir:-

Your favor of the 20th at hand. I arrived in
New York this afternoon and have sampled of the goods as I
wrote you. Would be pleased to have u call here to-
morrow [Tuedsay) at 10 A. M. sharp to see same and make
an offer. The goods are new and of a kind that you will
be able to dispose of to great advantage to yoursell.
Trusting you may be able to arrive at a speedy and satisfae
tory arrangement for I have not much time in which to act.

Yours truly
Perry Roberts.




The foregoing letters were written to the parties

in ordcr that 1 might have at least two communications in their
handwriting, and for the further purpose of making appoint-
ments to see them, and learn from them personally whet her they
would be willing to enter into negotiations to purchase gocods -
from me which 1 had no right to sell. In order that they
might fully understand this fact, 1 stated to each one as
soon as an opportunity offered in the conversation, the follow-
ing facts in substance, which of course were absolutely untrue

1 represented that in connection with a partner, we

‘had been enabled to order from manufacturers in New York Qity,
merchandise to the wvalue of $6294: That these manufacturers
had been induced to sell to us on the representations that we
were golng to sell goods to jobbers, and needed them for the
Southern trade. 1 obtained from two manufacturers, bills of
meérchandise which purported to show that the goods had really
been sold. They were in the usual form, with the description
of the goods, price per pair, ete. 1 also received the
samples of these goods mentioned in the bills, and 1 showed
the samples, with the prices, to the parties as they called.
1 stated that the goods were originally in a warehouse in
Philadelphia, but that there had been some troubie, and the
goods had been taken from the warehouse and removed to an un-

| occupied store. That this movéd was the wisest, and would

| greatly facilitate matters in case it became necessary to re-

| move the goods during the night, and the stock could be more

; easily looked over, without the possibility of exciting any

| comment . 1 stated that there were two hundred and sixty




cases of goods in the store, that they had never been opened
except to take out the sampkes that 1 then had. The shipping
directions and all marks had been scraped from the cases, and
they could be removed at any time, and that the goods were
to be sold at once, as they had been bought with the intent,
and for the purpose of swinaling the firms who had sold them.
That we had figured how much money we desired to get for the
stock, and if they Would offer that sum, we were willing to
run any risks in the matter. This is the substance of the
representations made by me to each person who called; 1 was
‘particular to explain the fraudulent intent in every instance.
Besides offering for sale the goods spoken of above,
l1hstated that 1 might be able to enter into negotiations to
sell a miscellaneous stock of shoes which 1 stated was in a
store and open at that time for business, and that the value
of this sock was from $4000., to $6000. That the actual cost
price was probably from $6000., to $9000., and 1 asked also
for an idea as to what percentage they would pay for such a
stock. Myself and my partner had been in business about two
years, and had done fairly well in the beginning, but at the
present were losing money, but that by representations made by

us to our creditors as to paying, which we knew we were unable |

to keep, we had been able to stave them off, and would probabhp.

be able to do so until about the lst of May, as an extension

had practically been granted until that time; that we were
obl iged to be very careful so as not to excite any suspicion

but we were determined to look out for ourselves, and let the

; manufac turers stand the loss; that we knew that what we were




doing was not honest, but it was a question of being honest
and having nothing, or being dishonest and having the vhere-
withal to provide a living, at least for the present, and
that we chose the latter course. That we had decided to
keep the retail store open until Saturday night; then the
buyer could come in, and by working hard the balance of that
night and all day Sunday, have the goods ready to move Sunday
night or Monday mqrning before business hours. This would do
away with the possigility of any legal steps being taken
against them, and would enable us to put a good many miles
"between ourselves and Philadelphia, as 1 stated that we were
going away ourselves, for fear of any proceedings being taken.
1 also intimated that 1 had a knowledge of parties who had a
stock to sell and who were in the same position as ourselves, .
and that this stock was worth a considerable amount.

In my further report as giving details of interviews
1 have not re-iterated the above representations, deeming it

unnecessary.

The first man who called was H. H. Harrison; he
sent up his card at 9:25, although 1 had made an ap pointment
.to see 'him at 11, 1 compelled him to wait until 9:40, and
then sent word that he could come up. The interview lasted
' at least twenty minutes. 1 explained my position, and told

| him what 1 had for sale, Showed the samples, and asked him

|

| the price. He offered 50{'0n the dollar for goods like sam-

fiple, and said he might pay 60¢’when he saw the lot. He wanted

;:me to go to Philadelphia immediately with him, taking the




first train that went. He stated that we could get lunch on
the train. 1l told him that 1 did not think it wise for us to
be séen on the train together, as 1 was in terror of people
knowing that 1 had anything to do with the transactions until
after the deal was completed. He said that we could go dowr;
on the same train and not speak to one another. 1 told him
that 1 had written to others in good faith, and it was only
fair to give them an opportunity to see the samples, and to
make an offer for t he same, He stated that there was a com-
bination between the buyers, and that 1 could not possibly get

« better prices than he offered, and that the first offer was

generally the best. He said that he proposed to pay spdt

-

cash for the goods; he said he was always prepared to deal,
and always had the money with him; that he was never with
less than $1000., or $2000., in his pocket. To emphasize
this last representation, he took from his trousers pocket

a chamois bag, opened it and took out a roll of bills. i

did not count them, but judged that there was at least $2000.
He shook the bills out in my face, and endeavored to attract
my attention. He said "You can have this if we go right on;
you can put this deal or part of it through at once, and you
can have some money to-night." Hg volunteered the information
that he was satisfied with 10% on his deal. 1 spoke to him
about letting him in on the other deal, and he agreed to di-
vide profits with me. 1 told him that 1 would like to go to
Philadelphia oQ the 12 o'clock train, and probably he could go:

with me, but 1 only intended to take one man with me, and 1

would take the man who offered the best price.




Horkimer was the next caller: He came at 10:156
AN, He was the most conservative man that 1 saw; he did
not have much to say. 1 related to him the above statement,
and after seeing the samples, he stated that he was not the
principal in the affair, but simply bought for some one else, .
whom he called the money man, but fefused to buy goods in Phil
delphia, and said that he had been caught once in a matter in
which he lost $200., or $300. That he had paid for some goods
tha t he bought some&here in Pennsylvania, but of course, this
was a small sum and cut no figure, but $4000., or $5000., was
“quite a nother thing; it was not to be picked up every dgy,
and he did not want to run any chances of losing that amount.
He said he would buy the goods, but wanted them shipped to New
York, as his people knew the New York laws and Just what they .
could do under them, and they were not acquainted with the
laws of Pennsylvania. He said that the goods could be
shipped in my name, and when 1 objected to this, he said they
could be shipped in the name of some friend of mine, or member
of the family. That he would be willing to advance the money
to pay for all the expenses incurred. 1 then asked him how
he would arrange for buying the store, and he said that was
another matter,. .He would be willing fo pay for these goods,
and buy them at Philadelphia, if the first deal went through
:all right, as he directed. 1 explainddto him that 1 had no
”right to sell the goods, but it was simply a question of a
| drowning man catching at a straw; that 1 did not want any

I
\more publicity than was necessary, and wanted to go away just

i
I :
Has 800n as they were sold. He replied that he did not want

!1




to know about that. He said "You sell us the goods, give us
a bill of sale, and that is all we want. We shall take care
of the goods." He offered from 35;,/ to 40p/ on the dollar,
and he said he would go no higher. He requested that 1

should not mention his name if others called.

My nextcallers were the members of the firm of
Doblin & Rosenthal. .1 rclated to them the circumstances;
Rosenthal was the man who wrote the letters. He spoke of the
affair having been carried on in a confidential manner, and
asked me if he had not given me so to und_ersténd when he first
wrote. He said that he was in doubt as to what kind of mer-
chandise 1 had for sale, and expressed surprise that 1 had not
told him in my answer. These men were told tha t other men
in the business had been seen, and that others were expected
to call. On learning this, and my saying further that 1
intended to arrange the deal in New York with one person, and
take only one man with me to Philadelphia, the person with
Rosenthal said that 1 ought to be very careful w7zom 1 took, as
1 might be made tk victim of a trick which was being constant -
ly played on some men in that business. 1 asked him what
trick could be played, and he said "Some of these auctioneers
would, on seeing a man from whom they expected to buy, for the
first time of fer a big price; on being taken to the store and
seeing the goods, would c¢laim that they had made a mistake in

| their calculations, and would not be able- to pay the price

1% Which had been originally offered, and would offera much lower




stock was located, either force or persuade the seller into
making a bargain with them at a low figure. 1f unsuccessful,
they would send, sometimes only one, but more often two other
men, who were connected with them kn business at different
times, to make an offer on the stock but this offer would be
much lower than the last offer which had been made by them.
That they xmew took pity on me, because they knew just how 1
was situated/“ Tha§ they had come in contact with a number
of men who were placed in the same position as myself, and
wanted more particularly to help me out, and knew 1 would deal
}airly with them. They wanted to know if anyone had offqred
me a deposit, and when 1 said no, Phe man with Rosenthal was
very enxious to do so, and to have me accept it, to bind the
bargain, and go to Philadelphia at once. This 1 refused to
do, but appeared excited and worried over the disclosures

they had made, and walked up and down the room, and watched
them very closely, and saw significant glances passing between
them. There were mirrors in the room, in which 1 could see
their reflections. Once 1 stopped with my back towards them
and saw them speaking together; only a few words passed.

Upon explaining that 1 would not come to any conclusion so

far as settling the deal, until after 1 had seen all the men
to whom 1 had written, they cautioned me to be very careful
with vhom 1 dealt, saying that most of the men in the business |
were unscrupulous, and would hesitate at nothing to gain an
advantage over me, if they could possibly do so. As they
were going out, while standing near the door, this man said

"You see 1 was prepared to buy, and to pay for what 1 bought

|
|
|




at once. He undid the first two puttons of his vest, unpinned
the inside pocket, and took out several rools of $100., bills.
There must have been from $3000., to $4000. 1 asked them how
they intended to pay for the goods, in case they became buyers
They said they would pay $1000., cash, as a deposit, when they
had seen the goods, and would telegraph immediately to New
York for the balance, and that would be paid whrn they took
possession.

1 said "You gentlemen seem to be honest, more parti -
cularly so from the fact that you have given me an inkding of
the triek which you expected was to be played upon me, and 3
will desl with you as fairly as you have dealt with me, and
s0 inrcase you buy, will not require that you give any deposit
but will be satisfied to wait until you are ready to pay ofl.
the whole sum." 1 further said "1 suppose you find a great
marny men who are forced to sell in this way, and they replied
that they did. That they were not actually engaged in di s~
posing of the stocks they bought, but were looking around at
stocks which were offered for sale. That there were only a
few reliable (fthat is to say men with money ) in the business.
That the greater part of these advertisers were nothing more
or less than stool pigeons who worked for a commission. They
went out and came back again, asking me to close the deal with

them., 1 refused, but said 1 would write that night to the
parties with whom 1 intended to close, and that they might ex-

peét to receive a letter from me in the frrst mail in the mord—
\

ing, requesting them to come to Philadelphia. 1 asked which

1
one would come with me, and they said "both. 1 spoke of the




expense, and they said that did not amount to anything; that
the time lost in taking the journey was of more consideration
to them than the money they would have to spend. 1 said to
them "You expect to meke a good thing out of this, as you
probably do out of every other deal you are in" and they said
they did. 1 said "When you take the risk, and put up money
to buy goods which are af terwards taken away from you, and in
this way lose your money, you would be foolish if you did not?”

1 asked t];em if they had a way of disposing of almostﬁ
anything and they said they had; | that it did not make any dif—\
" ference to them what it .was, as they could se€ll it; they
never asked any questions, but bought any stock that was of-
fered. That they had to make good prdits, for the risks
they ran were very great. 1 asked what the risks were, and
they said 1 was intelligent enough to understand. 1 said
"You mean that there are others besides yourself who buy goods |
Just for the purpose of selling them to you people for 505/ on
the dollar. Thay replied that they had dealings every day
with men who were doing this very same thing. That wholesale |
meén were hogs, and would not give a man a show if he happened
to get into trouble; so a great many men retaliated upon the (
wholesale men, and got even with them, by sticking them in
this way.

1 said that we hated to me this thing; that we used |
the money realized from the sale of the goods in the vacant

store to bolster up our credit for a short time. They re-

plied that this was foolish, as we had to pay on May lst for

;f the se goods,' and would lose that money by paying it out.




That it would be better to close the whole thing out at once,
pocket the money and keep it, unless we could, by pay ing some-
thing on account, get a pet ter line of credit, and stock our
store up with a much larger stock, which would then be sold,
and make more money out of it. They said 1 knew my business
bet ter than they did, and would advise me to dispose of the

goods in a way by which 1 would get the most ready money

A ecard announcing John Young was next sent up. The
man who came in said he was not Young, but his partner; that
Young was closing up another dealz and would be with us pfe—
sently. 1 related to higy my story, and showed him the sam-
ples. He said he was an old shoe man, and ‘knew more about_
shoes than any other man in the business. (From his remarks,
it appeared that he dtd .) Young came about fifteen mingtes
later. He said he had been busy all day looking at stocks;
he wanted to know about the stock in my store. T told him
it was a finer grade than the samples shown, and he wanted to
know about the widths -- whether there wére any narrow
widths. 1 said there might be a number of them, He said

expensive goods were not easily sold by him. He told me he

had bought out a store, and had been forced to dispose of the -

goods at 25¢ on the dollar. 1 told him, without mentioning
any names, what Rosenthal and his man had said about the trick |
being played. He said it had been done. That the greater
part of those that advertised, were frauds, looking for men
who weré aﬁout to sell, and not having money to buy, and that

they brought them to him. That they all had to come to Young




N L

Bis place was uptown, out of the way, and no inquiries would
be made. That he came in contact with men like myself dvery
day , who were selling out to do their creditors, to save
themselves. 1 told him that 1 would only take one man with
me to Philadelphia, but that the man who came with me would
see the line 1 had to sell, and if he tried any monkey busi-
ness about of fering less money when he saw the entire lot, ke

1 would give him the worst licking that he ever got in his

life, or he would do ﬁe up, and that there was not much 1ikdi- |

hood of the latter, as 1 had a man in charge of the store

“ where the goods were that was devoted to me,-and that if any
scrapping was done by me, he would act as proxy, and thaf they
went with full knowledge of this.‘

Young said "1 am the only fair man in the business,
and if you deal with anyone else, you will run chances of
getting the worst end of the deal, no mat ter how careful you
are, for these men are a good deal smarter than you.ﬁ That
if 1 brought my goods on to New York, and put them in a vacant
store here, 1 might do better than selling them in Philadel-
phia, because 1 could then offer them to any orall the men in {
the business. He offered to pay spot cash, about the same
price as the others, except he followed by asking if 1 would
take a certified check in payment of the goods. 1 asked him his
if he thoughtl was a d--- fool to take a check in.payment of
goods which were practically stolen. He remarked that may be
1 was right. |

1 stated that 1 regretted what 1 was going to do, but

was desparate, and must have money. As he was going out, he




took his pocket book out, and showed me a check which he had
just received in Brooklyn, and displayed a roll of $20, $50.,
and $100., bills, and a certified check for $2030. He said

1 need not worry about getting my money if 1 dealt with him.
That he was always prepared to pay cash. He showed me a
brass pad-lock; 1 asked him what on earth he intended to do
with that; he replied that he paid his money for the goods;
they were his; that he drove a couple of staples in the door,
and snapped the lock and "there you are". His of fer was to
pay me my price for both the stocks. 1 stated that 1 wanted
‘to receive a certain sum. After some talk with his compan-
ion, this amount was agreed to, and he said that he thought

1 promised to be the squarest man he had ever dealt with, and
that he had been in business a good many years. 1 expressed
surprise- that the business should have been carried on as long
as he had mentioned, (Eight or ten years) and that 1 thought
it had only been in existence a short time. He said the
business had been carried‘on a long time, but it had spread
out, and increased to a greater extent in the last year or twa |

That most of the dealers were not as frank as 1 was in tellirg

the true state of affairs, but of course, he was not supposed

to know that the seller had no right to sell the goods; though |

he knew that he had not as a matter of fact, but raised no
questions, taking the goods which he was anxious to buy, and
| giving them themoney, which they were anxious to get. He had |

| offered $2260., for §6294., worth of new goods. 1 &sked him
‘3 probable !
| about the,profit he would make, and said that one man would be |
|
%
!

| satisfied with 5% or 10% on the amount of his investment. He




laughed at the idea of such a small profit. 1 asked him

how much they generally made off a deal of this kind; he said

that if he bought the whole lot, he should expect to make
from $1000., to $2000. That 1 knew all about the risks, and
ought to be willing to allow him to make a good price for

being accommodated.




While Young and his partner were in the room,
M. Lewis and T. Jacobson sent their cards. When I sent
for them to come up they had gone and I went to lunch, they
came in jwst as I had ordered it and sere sent to the din-
ing room. They were the most disreputable pair in the
entire lot and I felt ashamed to talk with them in a publie
place. After finishing my lunch we went to my room and
I told them my story. I spoke about Jacobs having written
from Lewis's store,” and Lewis replied that Jacobs was an
Agent of his that he did not pay much attention to the
goods; he spoke in praise of himself. He said and repeats
ed several times during the conversation, "they all have to

come to Lewis, they have not the money to buy suech a stoek

as you have"; he said he bought everything, everywherﬁknd

and anywhere. That he was constantly on the road looking
for stocks for sale, znd that he even went as far as Wash-
ington to buy. He said on being told that others had
been there before and that othe s were expected, that it
was all right and pulling a auctioneer's lieense out of his
pocket signed by Mayor Gilroy and that showed what he was;
that I had seen other men and asked if any of them had of-
fered to take me to a bank as a reference. I informed

him that they had notand that it was hardly likely in a
deal suech as we contemplated carring out and exchange of
references was necessary. That we were doing a sharp
business and would have to trust one another. He replied
that he would go to Philadelphia at anyutﬁme, and he did
not care whgther it was day or night. That he often went.

to Philadelphia on the 12 o'ecloek train and had a good deal




of business there. He said that I had bet ter do business
with him; he said it would be all right; no questioning about
it; that I would get the money and do with it what I wanted
to with it. That he would have the goods and "this" (tak-
ing from his puctioneer's licemse from me. He looked at
the sanples and wanted to know what I would take for the
lot. I asked him to make an offer, but this he refused

to do. I said it was only fair for me to tell him what

I had told the others as to the amount I wanted for the
stockof goods in the vacant s tore and the stock of goods

in the store where the retail business was being carried

on. I told him my partner and myself expected to get

fran five to six thousand dollars,cash. He said that un-
doubtedly he would be able to pay that amountfrom what I
had told him. He commenced to inquire about the: stock

I had in the s tore. I asked him as to the usual profits
in deals of this kind and he stated he made from 40 to 60%
on the investment. That when they got a customer they
had to act as an undertaker does, he only buries once and
makes all his profit out of that investment; that he could
only deal with me once and have to make all the profit on
that deal. I tried to get the name of the bank he offer-
ed to me as a reference, but he dodged the question. I st
told him about the other men offering money and he said

he had it in his pocket. I told him that it was not nee-
essary to show it, that I was a poor man and had seen so
much money t o-day that I might possibly be tempted to com-

mit an act of violence if any more were shown me. He

said you sell to Lewis and you will never regret it.




then added a friend that had $30,000. worth of cloth for

sale; that I knew it must be a swindle, fér I could not
see how he ever obtained so muech on credit , and wished I
had been as lueky as he had in order to give the mamufac-
turers a heavier blow. He said they would not give a man

a echance to make an honest dollar nowadays.




After these parties left, M. Gluck sent up his card.
He came up with his partner, Grossberg, a Yittle later. The.
latter is the official auctioneer of the firm. 1 cannot de-
scribe the appearance of these men. They can be seen any day
at theirplace of business. 1 related what 1 had to sell.
The same admissions were made by Gluck: as had been made to me

by the others who has called. Gluck being one of the last, 1

‘thought best to try and learn what estimate these fellows held

one another in, and so after the Psuaf talk, 1 told them s&bout
seeing the parties who had previously called, and 1 thought
they were a lot of rogues. That only one man had made any
sort of a good impression on me, as being anyway square. Thd
1 had not mentioned any names, and that Gluck aiso seemed to
impress me. . That of course he knew all about these men; and
1 would like to hear what he had to say about them, and then
mentioned who had called. He said Harrison was a liar and
unreliable; he wald promise to give me anything and every -
thing, and he wanted to know if he had not offered to give me

some diamonds for my wife. That 1 had not ought to deal with

him at all. He laughed at the idea of Horkimer, Young and




Doblin & Rosenthal being able to carry any such deal through.
That Lewis might, but he doubted it. That he (Gluck) could
raise $100,000., in forty—eighf hours, and came prepared to
deal on the spot, and had the cash with him, That 1 should
not have written the others, as they were no good. 1 asked
him what 1 was to do, That 1 did not know any of the men,
and took the names from the advertisement at hap-hazard. 1
asked him whom he considered good men. He final 1y said
Strauss was a good man, as he had the money or the command of
it, but would do a green man like myself up so that 1 would
not get twenty cents on the dollar. That he was thoroughly
unscrupulous; that all the men whose names 1 had mentioned,
out side of Young, would probably come to him, and that by
dealing directly with him 1 would be able to save the commis-. |
sion that he would have to pay them. He offered to buy at
about my price, spoke of making one deal somas to save the
expense of going twice, but remarked that that did not amount
to anything; the time lost is what they took mostly in con-
sideration. That they had all they could do to at tend to the

applications which were made to look at stocks; he told me

they were going to sell out a stock of men's furnishing goods

the following day, and showed me an advertisement in the pa-

per announcing the fact.




The last callers were E. Schields and Strauss. 1 did
not expect to see Strauss, for 1 had not written to him.
X¥xaREx SBchields came in alone at 5 p. m., and he sald Strauss
would be there in a few minutes. That he left him finishing
his dinner, while he came in to see if 1 was there. That they
had been busy seeing people all day, and only had a chance
to eat at that late hour,. 1 said very little to Schields,
waiting till Strauss arrived, and 1 desired very much to give
nim the entire story, from the fact that Gluck had particulary

spoken of himas being a bad man. When he came in, the first

" words were "Well, we are the last people you want to see. Now

1 want to know this: Have any of the men who have been here
before of fered to give you a deposit, with the understanding
that if you did not sell to them, the deposit to be kept by
you to secure you from any probable loss ?" 1 replied that
they had not, and he said that he was ready to do so. Went
over the same story, and when 1 intimated that 1 might be able
to close with him, he grew confidential, and 1 then strove to
elaborate as much as possible, and went through all the details|
of the transaction very minutely. 1 asked him how 1 could
keep the store open until Saturday night, in case 1 sold to
Him. He replied that if 1 sold to him, he would put a man in
who could take care of the money realized from sales until

the store was closed. He said he would expect to make from
$1500., to $2000., out of the transaction. That he liked to
deal with a man who was as plain-spoken-as 1 was. He told me

that he had bought a stock of furniture from a man on Third

Avenue lately. The man had given him as his reasons for
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selling out that he had had considerable family trouble, and
that he wanted to get rid of his brother-in-law; that he
thought it was a deal to defraud the man's creditors, but said
nothing until after he had bought. When he asked the seller
if that was the fact, so that he could move the go ods away

at once, the man mamfkmm denied it, and Strauss said he was
certain his first idea was right, and moved fifteen trucks
away within two hours after the sale had been completed.
attempted to give him some advice as to how 1 would act in

case 1 bought a dtock of goods. He replied that 1 might know

all about my business, but he knew his, and was fully capable

of handling his, and would do so.. That he was not honest ,
and did not pretend to be honest, and no man in the business
could be honest. He knew that when he bought, the seller
had no right to sell, excepting in very, very rare cases. 1
told him that is the way 1 liked to hear him talk; but when
a man had the nerve to enter into a dishonest transaction, it
made me tired to hear him talk about honesty . 1 told him
what different ones had said when 1 had told them that 1 was
going to, practically speaking, defraud ny creditors, and they:
did not care to know anything about it, He replied that he
would probably say the same thing if there were a dozen men

in the room, but he knew from the way 1 had spoken that 1 was
as deep in this thing as he was, and he believed there was
honor among thieves, and laughed in a way to suggest that we
were nothing more or less than a pack of‘thieves. 1 replied
Yes, that is practically what_it is, stealing, nothing more or

less. 1t sounds harsh, but amongst ourselves, we might as




well call a spade a spade. He stated that he was known in
the business to be the man who would take the greatest risks.
That lately a deal had been nearly consummated, when the buyers
took fright, and he was called in $o buy the goods in his
name, and sold them, and they divided $3000., profit, he get- .
ting one-third for the use of his name. He said a great
many in the business were really afraid to go into such '8
large deal as the one 1 had, but he was not,. That at dif-
ferent times he had had twenty-five or twenty-nine attachment
cases against him, and never lost one. ,1 told him 1 must
have a dandy lawyer, and tried to get his name, but he wogld
not tell me, He said what can they do ? nothing; might
possibly indiet you, but all you will have to do is to keep
out of the way. He had a blank bill of sale in his pocket
and he said he always had one signed bpfore‘he gave up any

money . He spoke of his being around all day, and mentionecd

the faect that he had an appointment that night at seven o'clock

another at nine, and another at ten, and that this state of
things was not an unusual thing, but was repeated nearly every
daay . He asked me if 1 had many empty cases in the retail
store. 1 told him that 1 had, but would manage to sneak in
enough cases to pack the goods, as it was only a question of

a few dollars, He thanked me very much for offering to do
this, and left with the understanding that he was to meet me

in Philadelphia on the following Friday, at 2 p. m.







On the 4th day of May, there appeared in the New
York Herald an article disclosing the methods of a certain lot
of auctioneers engaged in business in the City of NewYork.
Amongst those whose names were mentioned as having been part-
ies to the transactions spoken of, there appeared the name of
Jacob Doblin, of #323 East 42nd Street. Doblin wrote to the
editor of the Herald on the afternoon of the day on which the
article was published, denying the fact that there was any
truth in the statements contaikned in that article so far as he
was concerned, and demanded a retraction. The letter seem-
ed to be all right, the only queer thing about it being that i
had evidently been written by the same person who had corres-
ponded with Perry Roberts, the writing in thé letters sent to
Roberts and the writing in the letter sent to the Herald 5eing
seemingly identical, Despite this fact, it seemed possible
that there might have been some mistake, so it was deemed ad-'
visable to investigate further, so far as Doblin was concerned
and ascertain whether an error had really been made. The fol-
lowing tells the result of that invéstigation. 1 cailed in
company with C. A. Lachaussee, a reporter on the New York World
at the residence of Jacob Doblin, #323 Hast 42nd Street. Mr.
Lachaussee went into the house alone at first to see Doblin
and Doblin made, practically speaking, the same denials to him
that he had made in writing to the Herald the day before.
After hearing these denials, he called me in to see whether
J Doblin was speaking the truth or not. His statement that he
had not been to the Sturtevant House was true; Doblin was not

the man who called at the Hotel on or abbut April 22nd with

i one Rosenthal to see Perry Roberts. Doblin admits having re-

;%ceived the letter which Roberts sent to him from Philadelphia,
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but claims he turned this let ter over to Rosenthal; he also
acknowledges that he received a second letter from Philadel-
phia, but says he likewise turned this over to Rosenthal; he
knew that Rosenthal was going and had gone to the Sturtevant
House to see Roberts, and alsonknew that Rosenthal had not been
able to buy the goods which Roberts was supposed to have for
sale. When the story which was published mentioned his name
he was very much disturbed, and he was at a loss to know how it
had been done; he rushed off to Rosenthal, not to find out
from him the name of the man who had represented himself as

Doblin, but to get him to write a letter to the Herald denying
that he (Doblin) had been at the Sturtevant House. He claims
that this is all he did in the matter; that he made no in-
quiries concerning the idenitity of the man who went with
Rosenthal and personated him, but was satisfied that the let -
ter of denial sent by him was all that would be necessary to
clear him of any blame which might be at tached to him., I have
since found out that there was a general misunderstanding
about this letter, 1t seems that Doblin is a man of.very
little education and wholly incapable of writing a fairly good
let ter, Rosenthal claims it was his intention, after having
written this letter, to have Doblin copy it in his handwriting
and send it to the paper, it being his intention to thus prove
a very good alibi for Doblin; but Doblin was stupid, and did
not understand that he was to copy the letter, and so took
this letter which Rosenthal had written and signed Doblin's
name to it as soon as he got it, and todk it to the paper.

Doblig's story as to his connection with the auctioneer busi-

ness is as follows: He claims that he is in business for i
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himself; that he hzs no partneror partners, and that he never
goegs out of town to buy stocks. These assertions on their
face wuld appear to be correct. On the window of the store
in which he carries on his business, &t#225 East 42nd Street,
the name of Doblin only appears. He says he was formerly in
busi ness with one Fernandez, carrying on business under the
firm name of Fernangez & Doblin. Associated with them, and
having an interest in the business was Rosenthal. About the
beginning of the year, the partners agreed to separate, be-

cause of a slight difference they had concerning the ownership

of an umbrella. Doblin then started a shop of his own in

partnership with Rosenthal, There rnever has been any pract-
ical evidence that this latter partnership existed, aside from
the statement made by Doblin that it did, and the fact that
some envelopes were printed, bearing the firm name of Doblin
& Rosenthal ., giving their place of business at 225 E. 42nd
Street, the place where Jacob Doblin has his store. This
partnership, however, was dissolved almost immediately upon
being formed, and now each man hustles for himself; they have
no connection whatsoever. Roseénthal, it is true, has part of
Doblin's store, but that is all, The facts in the case are
the se : That Doblin admits that no deal is ever carried on,
nor has any ever been entered into on the part of either in-
dividually, but that both have had an equal share in it;

what ever goods are bought are sold by Doblip & Rosenthal

ly, and that the profits are divided between them.




ABE GREENWALD

Greenwald is a brother-in-law of Goldsmith. He is
also a brother of Louis Greenwald, one of the partners of John
Young.

Greenwald's methods of carrying on business are some
what different from those of the auctioneers who buy stocks on
their own account and sell them, He does a commission bus-
iness almost entirely. His methods of procedure are as fol-
lows: A man desiring to sell out has an of fer made to him
for his dock by someother auctioneer; Greenwald hears the
"store is for sale, comes to see the man, tells him his stock
would bring a much larger figure than the seller has had of-
fered to him, if he should sell himself, seller desiring,
naturally, to get the largest possible amount of cash, is al-
ways willing to consider proposition, but says as he owes con-
siderable money, he is afraid that his creditors will jump
on him if he should endeavor to sell out the way Greenwald
speaks of. Greenwald proposed that a bill of sale be given
to him, and promises to prdect the man. He argues, saying
that as he is selling on a commission, of course the'more he
sells for, the greater the amount of his commission. A bill
of sale being given, the sale is arranged. During the sale,
one of Greenwald's runner comes in apparently to serve the
seller with somelegal papers, 1n faect, the seller is told the
man is from the sheriff's office, and he is advised to get out
to avoid service, to go somewhere in the neighborhood and wait |

there until the sale is over, and then Greenwald will come and

ﬂ give him his money. Man gets out, and the sale is carried on.
|
H




When over, the returns do not justify the asseryions made by
Greenwald, so far as the amount which it was expected would be
realized is concerned, Greenwald gets out of this by giving
anyone of a half dozen excuses, stock did not turn out as well
as expected, small crowd, &c. The result, the seller gets
from 30% to 50% less than if he had sold out as he originally

intended. Greenwald pockects the profits. The whole thing

is a rank swindle, so far as the seller is concerned. No in-

dividual case is quoted. This plan is proposed and carried

out sueccessfully day after day.







~HENRY ELL1OTT, JOHN HANAN,
by wallace, Blliott & (0, Hanan & Son.
" D. B. POVELL, B, R, TUHHILL,

Powell & Campbell. Powell Bros. & Co.
DANI1EL P. MORSE, ANDREW J. BATES,

Morse & Rogers. A, J., Batesa & Co,
1RVING R. F1SHER, GEORGE S1LVER,

Nathaniel Fisher & Co. George Silver & Son.
JAMES HUGGINS, CHARLES E. B1GELOW,

James Huggins & Bro. Bay State Shoe & Leather Qo
THOMAS E. GREACEN. JOHN P. MAGOVERN,

Magovern & Thompson Bros.

COMMITTEE OF TWELVE .

New York, June 1llth, 1895,
Hon. William L. Strong,
Mayor of the  City of New York:
Dear Sir:-

The undersigned, a Committee of the wholesale shoe trade
desire to call your attention to the grbat damage which in the past
has been done to the wholesaledealers in New York by the promis-
cuous licensing of irresponsible persons as auctioneers. They usé
the fact that they are licensed auctioneers for the purpose of help
ing debtors to defraud their creditors, and in many instances,lfor
the purpose of deceiving the persons from whom they themselves
buy goods. About two years ago, advertisements commenced to appea
in the morning papers, offering to buy stocks of merchandise for
cash, and the following are samples of how some of these were word-
ed:

"Spot cash paid quickly without delay, for stocks of mer-
chandise, or entire stores; c¢ity or country."

‘ "All kinds of stocks and merchandise bought for spot
eaghs ‘eity or country." :

"Highest cash paid for any kind of merchandise; strictly
confidential . "

These have increased, until recently, when fifteen to

twenty-five advertisements of a similar character appeared at one

time. Most of the parties signing the same are licensed auction-

e




gers . By these advertisements, dealers desiring to defraud their
creditors are informed as to how they may dispose of their stock;
and within the past few years, many shoe stores have been sold to
t he parties advertising, in most instances business being conduct-
ed by the retailer during the day, the store closed at night, and
the following morning, an advertisement appearing in a paper that

such a person, as auctioneer, will sell the stock at the store, and

describing the place. Stocks, at times, are removed to the varioy

auction rooms where sales are had by auctioneers. Another method
is for notices to appear in a paper, that a stock would be sold on
a certain day (a number of days ahead), no address being given, and
on that day the stock would be advertised, the dealer continuing
the business up to a short time before the day set for the sale.
1n some few instances, where the sales have been legitimate, the
auctioneers have advertised, giving the name of the person whose
8 tock is to be sold.

We estimate that from $100,000., to $150,000., have been

he wholesale shoe dealers and manufacturers through sales
of 1] kind. Many debtors have been examined in supplementary
proceedings after selling out their stores, and such examination
has developed the fact that the auctioneers pay from 35/ to 55[ on
the dollar of the cost price of the goods, and the debtors general-
ly have some relative from whom they have borrowed money, and to
whom they pay the money which they have received for the stock.
Frequently, debtors have again gone into business, using the name
of their wives.

Among the evils that arise from such practice are the

following:




1st: The element of s basis of credit is destroyed,

owing to the advantages that the debtors have in disposing of the

2nd: A large number of stocks are sold at auction at
very low figure, and favored dealers obtain goods at a very low
price, and in this way are enabled to sell far below the original
cost price, thereby injuring theircompétitorsdoing a legitimate
business,

We know of a number of instances where persons intention-
ally obtain a large stock, and sell it to auctioneers for the pur-
pose .of obtaining the money and of defrauding their creditors. 1n
one case, a person in Brooklyn obtained about $17,000., worth of

1
L.

goods, and sold the same to two auctioneers, licensed in New Yor

The dealer has been arrested and has pleaded guilty to four indict-
ments, The two auctioneers have been indicted, dand are now under'
bail, awaiting trial. Sales of this kind in the shoe trade alohe,
have been until recently, of almost daily occurrence. An invésti»
gation as to the methods of pusiness pursued by these auctioneers,
however, has been made, and we have been informed, has been sub-
mitted to you. Since this investigation, very few sales of 1

kind have taken place. A meeting of the shoe trade was held to
consider these various questions and a Committee was appointed.

We submit a list of names of the parties who advertise for stocks
and who we believe have licenses as auctioneers. As these licenses
are about to expire, we respectfully request that your Honor care-

fully consider the matter of refusing to renew the same, as Wwe

believe that the business Community at large will be greatly bene-

fited by such reéfusal.

Very respectfully,
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Doblin, 5 East 42nd Streetl.
Rosenthal, East 42nd Street.
Seventh Avenue,
Walker Street.
1Ry Jdacobs, Bleecker Street.
Samuel Marx, Walker Street (25 Lispenard St.)
M. Lewis, 9 Walker Street.
Horkimer,
John Young, 589 Second Avenue.
Abraham Greenwald, . 128 East 109th Street.
Edward Fischl, 1251 Second Avenue.
E. W. Gross, 160 East 109th Street.
L. Roos, 1629 Second Avenue.,
Friedman, 332 Canal ., Street.
L. Friedman, 88 Walker Street (removed to Canal St)

Tis Welly 252 Avenue A.

John Grossberg, 111 Stanton Street.







RESTAURANT.

BY ORDER $00ON & DUNKIRK.

M. MEYER, Auctioneer, sells HI# DAY, 1
o'clock, 351 BOWERY, NEAR 3D 8T., contents
of above, consisting of Strobel Tables, 50 Vienna
Chairs, Range, Showcase, Mirrors, Counters,
Silverware, Kitchen Utensils, Table Linen, &c.,

in lots,




d. GoJdsmith’s |
Huction, Commission

BUSINESS AGENCY,
RUYER OF f/ILL KINDS OF STORES,
: Merchandise & Furniture.
Office INo. 59 East 104th Street,

betw. Park & Madison Ave.
NEW YORK.
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—JOBBER OF —

. Teas,/Goffees and Spices,

37 OLD SLIP.
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CASH ADVANCES MADE. 2
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e
‘ Bought of S. H. £4VI,

AUCTIONEER, ;
251 EAST 85th ST., near Second Ave.

A deposit required at the option of the Auctioneer. No allowance made after goods are removed from the premises.
Examine and count your goods.

NoTArY PuBLIC. Deposit

Lor Quantity
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